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rules promise to change the way many publicly 
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SEARCHING FOR EXPLORATION SUC- 
CESS. Why do some firms succeed and others 
fail? Here’s a hint: it’s not a function of money, 
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SPEAKING OF STOCK VALUE. Surging oil 
prices and an amazing Dow have left energy eq- 
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SPINNING A WEB. What do the citizens of the 
new economy know about the oil and gas busi- 
ness, much less about your oil company’s stock? 
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THE THIRD WAVE. In the tireless pursuit of 
stakeholder returns, third-wave alliances demand 
a complete paradigm shift on leadership and gov- 
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E&P equity financings totaled only $2 billion, 
versus $4- to $8 billion in prior years. How are 
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nities but relatively weak financially, is joining a 
competitor that is almost its complete opposite in 
those two areas. 11/00: 79 

LONG-DISTANCE RUNNER. Alberta Energy 
Co. Ltd.’s chief executive says the company is in 
the process of becoming a global super-indepen- 
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Suncor Energy and “Canada’s CEO of the Year” 
in 1999, talks about the Suncor transformation 
since 1991 and what’s to come. 7/00: 43 
REELING IN RETURNS. Camcor Capital Inc. 
is founded upon the premise that higher rates of 
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nearly $100 million worth of assets? 8/00: 53 
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ready capital market for producers and service 
companies. 8/00: 44 








COMPANY PROFILES 


$96 MILLION IN 45 DAYS. How did a startup 
with no money and no assets manage to acquire 
nearly $100 million worth of assets? Profile of 
First Permian. 8/00: 53 

A NEW DIMENSION. Western Geophysical’s 
new president describes his plans for the com- 
pany. 4/00: 83 

A NEW POWER IN THE POWDER. Complet- 
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ecutive Dave O'Reilly challenges the idea of 
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small-oil dream—becoming a bigger oil. 10/00: 
47 

RECIPE FOR GROWTH. Houston-based 3Tec 
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SETTING SAIL. Spinnaker Exploration Co., a 
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THREE YARDS AND A CLOUD OF DUST. 
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A YEAR LATER: SOUTH TEXAS 8/00: 90 
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they’re headed toward the need for greater en- 
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NATURAL GAS 
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storage fields is being rejuvenated by venture 
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CAPITAL PROVIDER PROFILES. Types of 
capital that are available to oil and gas producers, 
and some of the industry’s capital providers are 
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Calgary-based E&P analysts share their top 
Canadian E&P stocks for 2000. 5/00: 66 

CATCH A RISING STOCK. Another E&P stock 
rally is in the offing this fall, but Wall Street 
won't be taking a buy-the-whole-sector ap- 
proach. Here are the stocks analysts like. 9/00: 53 
SSIES PES. 


TECHNOLOGY & 
E-BUSINESS 


DIGITIZING DECISION-MAKING. E&P man- 
agers are using new software tools to bring value 
content and portfolio modeling to technical data. 
3/00: 52 

E-HELP OR HYPE? If the fledgling energy e- 
commerce business’ results live up to the hype, 
their customers could save a lot of time and 
money. 10/00: 52 

IMMERSED IN DATA. Immersive visualization 
technologies offer intriguing benefits to the 
petroleum industry. 1/00: 57 

IR GETS WIRED. The Internet is revolutioniz- 
ing the practice of investor relations. 1 1/00: 66 
SPINNING A WEB. What do the citizens of the 
new economy know about the oil and gas busi- 
ness, much less about your oil company’s stock? 
What are you doing about that? 7/00: 46 

WHY CARE ABOUT E-OIL? The oil business 
is facing potentially one of the most disruptive 
macro events it has seen in a long time(the ad- 
vent of the Internet. 5/00: 58 


For a list of all articles published since 
1981, see www.oilandgasinvestor.com. 





SE 


February 2001 « oilandgasinvestor.com 





